Management Deep Dive
YrnybneHHaa nporpamma gna IT-meHeaxkepos

Managemengt

Deep; DiVe] JaHHaa nporpamma ABNAeTCA OPraHNUYHbIM NPOAO/IKEHMEM Nporpammbl PM-
Essentials. Copgep»xut B cebe ynpasneHue brogetTom, GMHaHCAMMU 1
MapKMHaNbHOCTBIO NPOEKTA, TUMbl KOHTPAKTOB, INAEPCTBO, Ny6ANYHbIE
BbICTYMN/IEHUA, Neperosopbl. MapKep AaHHOro Kypca "lMpoeKT, 3aKasumk 1
KoMMaHua".

Mporpamma paccuntaHa Ha pyKoBoauTenel cpeHero 3seHa A1 YCKOPEHUA UX KapbepHOro pocTa u
rnokasaTenen IMYHOM ynpaBaeHYeckon apdeKTUBHOCTU. PesynbTaToM 06ydYeHNs ABAAETCA pacluMpeHne
KapTMHbI peasibHOro MeHeAKMEeHTa, HOBble HAaBbIKM U MMPOBO33PEHME YNpPaBaAEHLa.

O6nacTv 3HaHWUI B Nporpamme:

e HaBblkM Financial Management
e HaBblkM Management Soft Skills
e HaBblkM Management Hard Skills

HS — Hard Skills
SS — Soft Skills 1 BOJEE 48 4 GOMEE 45

MECAL y4ebHbIX YacoB MoOyns W3yHacMblx TEM

Module 01: Managemen-101, Leadership Models, Financial Management

o SS: MeHeaMeHT, TNAepCcTBO, ynpaBaeHNe U PyKoBOACTBO
e SS: Effective u Efficient ynpasneHue

e SS: Bnactb 1 BAnAHME

e SS: [MoaHomoumsa, otBeTcTBeHHOCTb, RACI maTpuua

e SS: /lnpepcTso

e SS: CMTyauMOHHOE NnaepcTBo

e SS: loBepue n Npo3pavyHoOCTb

e HS: Tunbl KoHTpaKTOB (FP, T&M, ...), 3aTpaThl, P&L, puHaHCHI
e HS: BanaHcmMpoBKa pecypcoB (ramp up, ramp down)

e HS: MpubbIIBHOCTb U MapXMHANBHOCTb NPOEKTA

e HS: Change Requests as new reality

e SS: CTpax M3meHeHuUi n ancbepr ameHeHU

e HS: NoaBoaHble KAMHW yNpaBAeHUA PUCKAMK (XBATUT N BLoAXKETa HA PUCKM)
e SS: A-He-3Hato-BONPOCHI, ITUKa BepbI

Module 02: Time Management, Personal Typology (DISC, Adizes), Motivation

e SS: TaliM-MeHeaXMeHT

e SS: KallpocHoe 1 XpoOHOCHOE NJlaHMpOoBaHWe

e SS: MnaHWpoBaHMe AHA, Hepenun, mecaua, roaa u ganblue
e SS: TaKTUYECKMI U CTpaTerMyecknin noaxoabl

e SS: CaMOKOHTpO/Ib 1 paboTa B NOTOKe

e SS: MeToapl yBeNMYEHUA NEPCOHANbHOMN 3PDEKTUBHOCTU
e SS: MeTtanporpammbl

e SS: Tunonorma nuyHoctn no DISC

e SS: Tunonorua anyHocT no Agmsecy

e SS: MoTuBauws, 4emoTMBaLMA U NpodBbiropaHue (burnout)
e HS: KPI u ux cBA3b ¢ MOTUBaALMEN
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Module 03: Convincing the Customer and Presenting Your Proposals to Customer / Board of Directors

SS:
SS:
SS:
SS:
SS:

MNepBoe BnevyatneHune

3aBoeBaHue gosepuA

Yb6exxaeHue

Tpw BarKHbIX KOTHUTUBHbIX UCKAXKeHUA
PaboTa co CNOXKHbIM 3aKa34yMKoM

HS: Anroputm co3gaHua BbICTYNAEHUA

SS:
SS:

MpoBeaeHWe Npe3eHTaUui, BbICTYNNEHWUIA
Elevator speech ana pykosogutens

HS: /lyywne nandxakun gns BbICTYNAEHUN

Module 04: Mentoring, Interviews, Conflicts and Negotiation practice

SS:
SS:
SS:
SS:
SS:
SS:
SS:
SS:
SS:
SS:
SS:
SS:
SS:

HacTaBHW4YeCcTBO, MEHTOPUHT

OugeHKa Npon3BOAMTENIbHOCTM COTPYAHUKOB (appraisals)
MNpoBeaeHne cobecenoBaHuin

MpUHUMNbI KOHCTPYKTUBA

PaspeleHune npobsem n KOHGAUKTOB

Tnetowme KOHPANKTbI

NoaBoaHble KaMHU moaenn TakmaHa

PaboTa c UI3MEHEHUAMM HA YPOBHE KOMaHAbI
MpaKTMKa neperosopos

CTpyKTypa neperoBopHOro npouecca

4 cnaraemblx ycrneLwHbIX Neperosopos

Cvna B neperosopax

MaHunynauum. Mcnonb3oBaHMe U NPOTUBOCTOAHUE UM

EXAM: Graduation Exam

Tak»ke Bam MOFyT 6bITb MHTepeCHbI HalWwn apyrme nporpammel.
Cnacubo!
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